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Play on rising real estate demand in Delhi NCR… SUBSCRIBE 

Company Overview: SignatureGlobal (India) Limited (SGL) is the largest real estate development company in Del-

hi NCR in the affordable and lower mid segment housing. 

It has grown its operations over the years and in less than a decade, and as of March 31, 2023, it had sold 27,965 

residential (25,089) and commercial (2,876) units, all within the Delhi NCR region, with an aggregate Saleable Area 

of 18.9mn sq ft.  

Most of the Company’s Completed Projects, Ongoing Projects and Forthcoming Projects are located in Gurugram 

and Sohna in Haryana, with 88.49% of its saleable area located in this region as of March 31, 2023. 

In terms of sales in Gurugram, it had a market share of 31% in the affordable and lower mid segment, and a market 

share of 24% in all budget categories, over the period from 2020 till March 31, 2023.  

As of March 31, 2023, SGL had completed an aggregate Developable Area of 7.64mn sq ft in its Completed Projects 

and an additional 1.37mn sq ft in its Ongoing Projects, comprising 11,427 residential units and 932 commercial 

units, for which it has received occupation certificates.  

As of March 31, 2023, It has an extensive distribution network focused on the customer segments it target, with 

593 channel partners and an in-house team of 41 employees engaged in direct sales and 100 employees for indirect 

sales.  

It provides “value homes” with attractive designs and amenities and seek to enhance the value of its projects by 

creating a better living environment through the provision of comprehensive community facilities and by engaging 

renowned architects.  

Valuation and Outlook: At the upper price band, the IPO is priced at a P/B of 0.8x on FY23 net worth, which is at 

a discount of ~43% to its industry average of ~1.4x. The company is reporting losses, even if the projects are oper-

ating at profitable level. However, at operating level, SGL has turned profitable in FY23. Management is hopeful of 

turning the business profitable over short to medium term. The company’s business relies majorly on residential 

sales (~89% units sold). As per report, the supply is under indexed vs the surging demand (absorption) in the region 

where the company operates. Further, the brand recognition earned through fast-paced execution with value offer-

ings bodes well future growth. We recommend SUBSCRIBE for the issue.  

Onkar Kelji 

Research Analyst 

onkark@indsec.co.in  

+91 22 61146103 

 Use of Proceeds 

Repayment & Prepayment of borrowings (Rs 4,320mn)  

General Corporate Purposes 
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Source: RHP 

Financial summary (Rs. Mn) FY21 FY22 FY23 

Revenue 821 9,013 15,536 

EBITDA  -807 -694 657 

EBITDA margin (%) -98.4% -7.7% 4.2% 

Adj. PAT -805 -1,164 -639 

Adj. PAT margin (%) -98.1% -12.9% -4.1% 

EPS (Adj for issue) -5.7 -8.3 -4.5 

Signatureglobal (India) Limited’s key financial summary 

Key Risks: 

Delay in breakeven: The company have reported loss at PAT levels with negative net worth. Considering the capital intensive nature of the                  

business, the company’s profitability may remain impacted in future.   

Dependance on Delhi-NCR: The business and profitability are significantly dependent in Delhi- NCR region (particularly in Gurugram and Sohna micro-markets 

in Haryana). Fluctuations in market conditions may affect SGL’s ability to sell its projects at expected prices, which may adversely affect revenues and earnings.  

Over reliance on Govt backed projects: Most of the Company’s project comes from govt policy initiative under AHP and DDJAY-APHP, withdrawal of certain 

benefits under these projects would adversely affect their business prospects, and result of operations. 

Increase in Land acquisition cost: The company business models includes acquisition of land for development purpose. Any increase in the price of land and/or 

shortages of land available for development may have a material adverse effect on SGL’s revenue from operations and profitability.  

Competitive Industry: The company operates its business in a highly competitive industry and further consolidation in a market dominated by branded                   

developers may adversely affect its business performance. 

 

Pre-issue and post-issue holding structure 

Shareholding pattern Pre-issue Post-issue* 

Promoter &  

Promoter Group 
78.36% 69.63% 

Public  21.64% 30.37% 

Total 100% 100% 

* At upper price band 
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Competitive Strengths: 

Largest affordable and lower-mid and mid segment real estate developer in Delhi NCR: They are largest real estate development company in Delhi NCR in the 

affordable and lower mid segment housing, in terms of units supplied (in the below Rs 8mn price category) between 2020 and the three months ended March 31, 

2023, with a market share of 31% (Source: Anarock Report). As of March 31, 2023, SGL have sold 25,089 residential units, with an average selling price of Rs 

3.6mn/unit.  

Well-established brand, strong distribution network and digital marketing capabilities translating into faster sales: SGL have within a relatively short period of 

time developed a strong brand and customer goodwill based on track record of 179 delivering “value homes”. They have also provided strategically-located,             

distinctive-design projects with an array of amenities, all at affordable prices.  

Fast growing with ability to scale up rapidly: They have scaled up rapidly by growing their project portfolio from 9.1mn sq ft of saleable area as on March 31, 

2018, to 44.7 million square feet of Saleable Area as on March 31, 2023. They have been able to scale up at a rapid pace owing to standardized design, technical 

specifications and layout plans, which they also anticipate will allow them to expand their operations speedily in future.  

Standardized product offerings, quick turnaround and end-to-end in-house project execution expertise: SGL through its disciplined approach of land acquisition 

and development have achieved a quick turnaround from acquisition to launch and typically launched projects within a period of 18 months from the date of land 

acquisition. SGL’s turnaround capabilities have enabled their land resources to generate cash flows in a relatively short period following acquisition to support  

further developments. To deliver projects on time and reduce construction costs, they employ aluminium formwork technology in most of projects.  

Business Strategies: 

Continue to focus on the affordable and lower mid segment housing: As per Anarock report, Affordable and lower mid segment housing constituted the largest 

segment in terms of supply between 2017 and the three-month ended March 31, 2023, in the top 7 cities in India, indicating significant preference for this                    

category in the Indian housing market. However, as per management supply constrained and surging demand in the category offers opportunity to the company 

to grow their market share. SGL intend to utilise affordable housing policies in Delhi NCR and focus on projects having residential units with ticket sizes ranging 

from Rs 4mn to Rs 25mn, based on changing customer preference.  

Further consolidate their leadership position in Gurugram, Haryana and expand selectively in micro-markets within Delhi NCR: Gurugram is one of the most 

rapidly developing cities of the NCR with well developed infrastructure and proximity to International airports. The region contributes almost 51% of the total 
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sales in the Delhi NCR region in the three months ended March 31, 2023. The availability of land parcels in these regions is likely to lead to multiple new        

projects in the affordable and mid segments. They intend to focus on identifying land parcels around these areas to benefit from these initiatives and plan their 

pipeline of projects to align with the anticipated growth in demand for housing.  

Focus on growth with cost and price optimization: SGL are able to increase prices for their projects under DDJAY – APHP in the absence of price ceilings on 

residential development. Also were able to navigate the regulatory ceiling on sale price under the AHP in spite of fluctuation in the input prices. On cost             

optimization front, SGL aims to increase cost efficiency in their operations by strengthening centralized procurement and increasing scale of operations, where 

they stand to benefit from the economies of scale and are able to better negotiate rates with vendors.  

Selectively acquire land to ensure efficient utilization of capital and enter into collaboration agreements to further grow their operations: SGL intend to  

continue to evaluate and acquire strategically located parcels of land at competitive prices while ensuring a disciplined capital structure with the goal of          

maximizing returns and developing a robust pipeline of projects in their target market of Delhi NCR. Further, SGL intend to continue to focus on land parcels 

where the lead-time between acquisition of land parcels and the launch of the project is short. They also intend to leverage brand equity to grow business by 

entering into collaboration agreements with landowners, transitioning to asset light model prevalent in the industry.  

Company Name CMP (Rs) RONW (%) Ebitda % 
Rev CAGR          

(2 yr) 
EBITDA 

CAGR (2 yr) 
FY23 EPS  

(Rs) 
BV (Rs) P/E (x) P/BV (x) 

Signature Global Ltd 385* NA 4% 335% NA 5.4 502 NA 0.8 

DLF Ltd 522 5% 30% 3% 8% 8.22 152 62.54 3.43 

Godrej Properties Ltd 1,592 5% 9% 72% NA 20.6 333 69.02 4.8 

Macrotech Developers Ltd 780 7% 22% 32% 22% 5.1 131 49.30 5.91 

Prestige Estates Projects Ltd 605 8% 25% 7% 4% 23.5 249 24.51 2.4 

Sobha Ltd 667 4% 11% 25% -26% 11.0 263 25.62 2.6 

Comparison with Industry Peers 
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EBITDA (Rs. Mn) and OPM (%) Revenue from operations (Rs. Mn) 

PAT (Rs. Mn) and PAT Margin (%) Status of Projects 
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Category 
No. of   

Projects 
Land         

(in Acers) 
Land                   

(in Mn sq ft) 
Saleable Area   
(in Mn sq ft) 

Developable 
Area  (in Mn 

sq ft) 

Completed Projects 12 95 4.1 6.1 7.6 

Ongoing Projects 29 217 9.4 17.2 21.4 

Forthcoming Projects 19 379 16.5 21.3 24.5 
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Housing Affordability Ratio Housing Finance Penetration in Urban India 

Industry Sales share Supply, Absorption and Price Trend for Residential Units –Delhi NCR 
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BUY : Expected total return of over 15% within the next 12-18 months. 

HOLD : Expected total return between 0% to 15% within the next 12-18 months. 

SELL : Expected total return is negative within the next 12-18 months. 

NEUTRAL:  No investment opinion, stock under review. 

Note: Considering the current pandemic situation, the duration for the price target may vary depending on how the macro scenario plays out. Therefore, the duration which has been mentioned as a period of 12-18 
months for upside/downside target may be higher for certain companies. 

INDSEC Rating Distribution 

DISCLOSURE 

DISCLOSURE 

BUSINESS ACTIVITIES: 

Indsec Securities and Finance Limited (ISFL) is a corporate member of BSE (Equity, WDM segment), of NSEIL (Equity, WDM, Futures & Options and Currency Derivative segments) and has also secured membership of the MSEI Exchange (Currency 
Derivative Segment) vide registration No. INZ000236731. ISFL is an AMFI Registered Mutual Fund Advisor (MRMFA) vide Registration Number 9194. ISFL is also a Depository Participant of the National Securities Depository Limited (NSDL) and a 
SEBI registered Portfolio Manager. With this setup ISFL is in a position to offer all types of services in the securities industry. 

Since inception company’s focus has been on research. In view of its research capabilities ISFL focused mainly on institutional business and is today empaneled with most of the local financial institutions, insurance companies, banks and mutual 
funds. ISFL has grown from being a medium size broking outfit to become one of the largest capitalized Indian broking company offering the complete range of broking services. 

ISFL was incorporated on 28th July 1993 and doesn’t have any associates/ subsidiaries. ISFL is a registered Portfolio Manager under SEBI (Portfolio Managers) Regulations, 1993 vide registration No. INP000001892. 

DISCIPLINARY HISTORY: 

• No material penalties / directions have been issued by the SEBI under the securities laws, SEBI Act or Rules or Regulations made there under 

• No penalties have been imposed for any economic offence by any authority.  

• No material deficiencies in the systems and operations of the Company have been observed by any regulatory agency. 

• There are no pending material litigations or legal proceedings, findings of inspections or investigations for which action has been taken or initiated by any regulatory authority against the Company or its Directors, principal officers or em-
ployees or any person directly or indirectly connected with the Company. 

DECLARATION: 

• ISFL/Research Analysts or their associates or their relatives do not have any financial interest in the subject company (ies); 

• ISFL/Research Analysts or their associates or their relatives do not have actual or beneficial ownership of 1 % or more in the subject company (ies); 

• Directors may have actual or beneficial ownership of 1 % or more in the subject company (ies);  

• ISFL/Research Analysts or their associates or their relatives do not have any material conflict of interest in the subject company(ies) at the time of publication of this document; 

• ISFL has not received any compensation from the subject company (ies) in the past twelve months; 

• ISFL has not managed or co-managed public offering of securities for the subject company (ies) in the past twelve months; 

• ISFL has not received any compensation for investment banking or merchant banking or brokerage services or any other service from the subject company (ies) in the past twelve months; 

• ISFL has not received any compensation or other benefits from the subject company (ies) or third party in connection with this document; 

• None of the research analysts have served as an officer, director or employee of the subject company (ies); 

• ISFL has not been engaged in the market making activity for the subject company (ies); 
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GENERAL TERMS AND CONDITION/ DISCLAIMERS: 

This document has been issued by ISFL and is for informational purposes only and is not intended as an offer or solicitation for the purchase or sale of security. 

This document has been prepared and issued on the basis of publicly available information, internally developed data and other sources believed to be reliable. However, we do not guarantee its accuracy and the information may be incomplete 

and condensed. Note however that, we have taken meticulous care to ensure that the facts stated are accurate and opinions given are fair and reasonable, neither the analyst nor any other employee of our company is in any way responsible for 

its contents. The Company’s research department has received assistance from the subject company (ies) referred to in this document including, but not limited to, discussions with management of the subject company (ies). All opinions, projec-

tions and estimates constitute the judgment of the author as of the date of this document and these, including any other information contained in this document, are subject to change without notice. Prices and availability of financial instru-

ments also are subject to change without notice. While we would endeavor to update the information herein on reasonable basis, we are under no obligation to update or keep the information current. Also, there may be regulatory, compli-

ance, or other reasons that may prevent us from doing so. 

Securities recommended in this document are subject to investment risks, including the possible loss of the principal amount invested. Any decision to purchase/sale securities mentioned in this document must take into account existing public 

information on such security or any registered prospectus. The appropriateness of a particular investment, decision or strategy will depend on an investor's individual circumstances and objectives. The securities, instruments, or strategies dis-

cussed in this document may not be suitable for all investors, and certain investors may not be eligible to purchase or participate in some or all of them. Each recipient of this document should make such investigations as it deems necessary to 

arrive at an independent evaluation of an investment in the securities of companies referred to in this document (including the merits and risks involved). 

This document is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction, where such distribution, publication, availability or use 

would be contrary to law, regulation or which would subject the company to any registration or licensing requirement within such jurisdiction. Further, this document is not directed or intended for distribution to the US taxpayers covered under 

US Foreign Account Tax Compliance Act (FATCA) provisions. The securities described herein may or may not be eligible for sale in all jurisdictions or to certain category of investors. Persons in whose possession this document may come are 

required to inform themselves of and to observe such restriction 

This is just a suggestion and the company will not be responsible for any profit or loss arising out of the decision taken by the reader of this document. Any comments or statements made herein are those of the analyst and do not necessarily 

reflect those of the company. No matter contained in this document may be reproduced or   copied without the consent of the company. Any unauthorized use, duplication, redistribution or disclosure is prohibited by law and will result in prose-

cution. The information contained in this document is intended solely for the recipient and may not be further distributed by the recipient. The Company accepts no liability whatsoever for the actions of third parties. 

The research analyst(s) of this document certifies that all of the views expressed in this document accurately reflect their personal views about those issuer(s) or  securities. Analyst’s holding in the stocks mentioned in the Report:-NIL 

DISCLOSURE 


